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+ 6 Impact Points For Persuasive Power
v Dealing with our fears of public speaking

v Understanding the power of congruency
between what we say and how we say it

v Analysing our audience
v/ Determining the key purpose of our presentation
v Creating the right structure
v Designing and practicing our openings & closings
v Gaining persuasion power though using strong evidence
v Proper use of visuals
v Handling Q & A
Lots and lots of practice

Friday, February 12, 2016

9:30 - 17:30 Centennial Hall

* The seminar / workshop will be conducted in English * 5B cDL=+—/TV—2> 3 v T TYT
* Open only to doctoral course students (DC), postdocs * %R : BEEEARIEFA4 (DC). RARY

whose native language is NOT Japanese CREEABAECIIGEWLA



